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CLASSIFIED ADS
Ad deadline is Friday Noon for Tuesday’s publication.

Payment must accompany ad.
Use this convenient form to submit your ad to us for publication.

(One word per blank.)

with

Select Publications:
(Per Week Charge)

Broadcaster ($6.60/15 words; 30¢/word after 15) _____________

Missouri Valley Shopper ($4.00/15 words; 15¢/word after 15) +____________

Norfolk Area Shopper ($3.75/15 words; 15¢/word after) +____________

Columbus Area Choice ($2.80/15 words; 15¢/word after) +____________

York Trades ’N Transactions ($2.30/15 words; 15¢/word after) +____________

Albion AdVisor ($3.00/15 words; 15¢/word after) +____________

or

Ultimate 9 – 9 papers ($39.45/15 words; $1.50/word after 15) _____________

Bold Face Type ($3.00):______   Photo ($5.00): ______ +____________

Number of Weeks to Run Ad: x ____________

TOTAL COST: _____________

Name: _________________________________________________________

Address:________________________________________________________

City/State/Zip: ___________________________________________________

Phone Number: __________________________________________________

Check______   Visa______  MasterCard______  Exp. Date:________________

Credit Card Number: ______________________________________________

Signature: ______________________________________________________

Missouri Valley Shopper ($8.35/15 words; 30¢/word after 15)  __________
Reaches 22,000 homes 

Combo into the Broadcaster/Plain Talk ($4.55/15 words; 30¢/word after 15) +__________
Combination reaches 35,000 homes

Combo into the Norfolk Area Shopper ($4.95/15 words; 15¢/word after)  +__________
Combination reaches 68,000 homes

Ultimate 8 - 8 papers ($43.70/15 words; $1.50/word after 15) +__________
Broadcaster Press/Missouri Valley Shopper/Norfolk/Albion/Columbus/
Freemont/Penny Press/Plain Talk

Bold Face Type ($3.00):______ Photo ($5.00): ______ +__________
Number of Weeks to Run Ad: x ____________ +__________

WANTED
Old Vehicles • Farm Machinery • Scrap Iron

PAYING TOP DOLLAR

Call 402-841-1060 For Price

       

BY TOM AND RAY
MAGLIOZZI

Dear Tom and Ray: 
I have a great, wonder-

ful, sweet co-worker who
may be as wacky as a
loon. It was 0 degrees
Fahrenheit last week, and
she refused to use her rear
defroster, claiming it
would shatter her rear
window. Who is wacko
here? Her, for this wacko
theory, or me, for not
believing her? — Matt 

RAY: It depends how
cute she is, Matt.  

TOM: Actually, we
know she’s wrong about
the rear window. Car man-
ufacturers are well aware
that their vehicles will
occasionally be used in
temperatures below 0
degrees. And I’ve never
seen a warning not to use
a rear defroster under
those conditions. In fact,
those are exactly the kinds

of conditions that the rear
defroster is made for.  

RAY: There are several
reasons why the rear win-
dow won’t break. First of
all, the defroster’s wires,
which are embedded in
the window, do not pro-
duce an enormous amount
of heat. Remember, ice
melts at any temperature
above 32 degrees F, so the
window doesn’t have to
get very hot.  

TOM: If you don’t
believe us, unplug your
freezer for a couple of
hours, until everything’s
melting, then grab a bag of
frozen peas and see how
hot they are to the touch. 

RAY: Second, the glass
doesn’t change tempera-
ture immediately. It’s pret-
ty thick. The heat has to
work its way through. So
it’s not like taking a steam-
ing-hot glass and thrusting
it into ice water. The
change in glass tempera-

ture happens gradually.  
TOM: And finally, the

tempered glass used in
rear windows is designed
to be able to expand and
contract without cracking.
Remember, there are other
situations where the tem-
perature of the glass
changes rapidly. Like when
you’re driving on a hot,
sunny day, and there’s a

sudden downpour.  
RAY: Right. If the

glass cracked every
time its temperature
changed, we’d get a lot
of letters about wet

interiors in the summer.  
———

Do you really need that
truck if you only make one
trip to the lumberyard per
year? Find out what kind
of car NOT to get in Tom
and Ray’s pamphlet
“Should I Buy, Lease, or
Steal My Next Car?” Send
$4.75 (check or money
order) to Next Car, P.O.
Box 536475, Orlando, FL
32853-6475. 

———
Get more Click and

Clack in their new book,

“Ask Click and Clack:
Answers from Car Talk.”
Got a question about cars?
Write to Click and Clack in
care of this newspaper, or
e-mail them by visiting the
Car Talk Web site at
www.cartalk.com. 

Got a question about
cars? Write to Click and
Clack in care of this news-
paper, or e-mail them by
visiting the Car Talk Web
site at www.cartalk.com.

© 2011, King Features Syndicate, Inc.

Click & Clack

OK, so who is the wacko here?

Paul’s Plumbing, Inc.
PAUL HAGENBUCH

Residential • Commercial • Repair
900 N. Norbeck St., Vermillion, SD

605-624-3463

CCHECK OUT OUR INVENTORY AT WWW.VERMILLIONFORD.COMCHECK OUT OUR INVENTORY AT WWW.VERMILLIONFORD.COMCHECK OUT OUR INVENTORY AT WWW.VERMILLIONFORD.COM

 www.vermillionford.com
 Tom Taggart 624-8701

David Halverson 624-4097

101 West Cherry Street
 Vermillion, SD
 605-624-8624
 800-624-6690

Many More to Choose From

2009 Ford F250 Crew 
Cab Diesel Lariat

2007 Ford F250 Crew 
Cab XLT 5.4 V8 2007 Ford F150 Super 

Crew Lariat 6 1/2 Box 2006 Ford F350 Reg 
Cab XLT dually, flat bed, diesel

2006 Ford Expedition 
Limited loaded 2005 Ford Excursion 

Eddie Bauer diesel
2004 Ford F250 Crew 

Cab Lariat diesel 2004 Ford F150 Super 
Cab XLT 4x4

2005 Ford Expedition 
XLT leather

2001 F350 Crew Cab 
Long Box diesel

2005 Ford F150 
Super Crew XLT

2001 Ford F150 Reg 
Cab 4x2 “Lighting”

2010
Edge • Flex • Taurus • Focus

Fusion • Milan • Grand Marquis

2009
Fusion • Town Car

2008
Taurus

2007 - MKZ • Milan • Focus

If
YOU READ THIS YOU KNOW… 

ADVERTISING PAYS!
CALL THE

MISSOURI VALLEY SHOPPER
AT 665-7811

OR STOP BY TO PLACE YOUR AD TODAY!
Missouri Valley

ShopperSHOPPERMISSOURI VALLEY

665-5884


