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CLASSIFIED ADS
Ad deadline is Friday Noon for Tuesday’s publication.

Payment must accompany ad.
Use this convenient form to submit your ad to us for publication.

(One word per blank.)

with

Select Publications:
(Per Week Charge)

Broadcaster ($6.60/15 words; 30¢/word after 15) _____________

Missouri Valley Shopper ($4.00/15 words; 15¢/word after 15) +____________

Norfolk Area Shopper ($3.75/15 words; 15¢/word after) +____________

Columbus Area Choice ($2.80/15 words; 15¢/word after) +____________

York Trades ’N Transactions ($2.30/15 words; 15¢/word after) +____________

Albion AdVisor ($3.00/15 words; 15¢/word after) +____________

or

Ultimate 9 – 9 papers ($39.45/15 words; $1.50/word after 15) _____________

Bold Face Type ($3.00):______   Photo ($5.00): ______ +____________

Number of Weeks to Run Ad: x ____________

TOTAL COST: _____________

Name: _________________________________________________________

Address:________________________________________________________

City/State/Zip: ___________________________________________________

Phone Number: __________________________________________________

Check______   Visa______  MasterCard______  Exp. Date:________________

Credit Card Number: ______________________________________________

Signature: ______________________________________________________

Missouri Valley Shopper ($8.35/15 words; 30¢/word after 15)  __________
Reaches 22,000 homes 

Combo into the Broadcaster/Plain Talk ($4.55/15 words; 30¢/word after 15) +__________
Combination reaches 35,000 homes

Combo into the Norfolk Area Shopper ($4.95/15 words; 15¢/word after)  +__________
Combination reaches 68,000 homes

Ultimate 8 - 8 papers ($43.70/15 words; $1.50/word after 15) +__________
Broadcaster Press/Missouri Valley Shopper/Norfolk/Albion/Columbus/
Freemont/Penny Press/Plain Talk

Bold Face Type ($3.00):______ Photo ($5.00): ______ +__________
Number of Weeks to Run Ad: x ____________ +__________

Dear Dave,
We’ve got $1,000 in

our starter emergency
fund, and we’ve paid
off the last of our debt.
We’re renting, but now
my wife really wants to
buy a house. On top of
this, she wants to go
the route of 100 per-
cent financing and
argues that a mortgage
payment wouldn’t cost
any more than we’re
paying in rent. She’s
extremely upset be-
cause I’m against the
idea. How can I ex-
plain to her that this is
a bad plan?

Alan

Dear Alan,
It sounds to me like

this girl has a bad
case of house fever. I
think she probably
knows deep down this
isn’t a good plan, but
she’s found something
she really likes and is
mad because you’re
not going along with
the idea.

When you buy a
home with nothing
down and no money in
the bank, you’re invit-
ing Murphy and his

three cousins—Broke,
Desperate and Stu-
pid—to move in with
you. The roof will start
to leak, and your
central unit will die
before you’ve lived
there six months. In
other words, you’ll
find yourselves right
back in another mess
just because you
didn’t have the matu-
rity and wisdom to
wait until you had
your fully funded
emergency fund in
place, plus a 20 per-
cent down payment on
that house!

Here’s another
thing. The idea that
you save money be-
cause your house
payment is the same,
or even less than your
rent, is one of the
biggest myths out
there. It costs more to
own a home, period;
especially on a short-
term, monthly basis.
As a homeowner,
you’re exposed to all
kinds of things you
never have to worry
about as a renter.

We all have times
when we get excited

by something we want
and do things we
shouldn’t do. I’ve done
it, and I’ll bet you
have, too. But in situa-
tions like this, you’ve
got to sit down and
talk things out. I’m not
sure how to get your
wife to realize this or
act more mature, but I
do know that people
who charge into things
of this magnitude
without thinking are
the very ones who end
up in my office for
financial counseling or
filing bankruptcy!

—Dave

Celebrate 
after the win
Dear Dave,
My wife and I bought

a franchise and are
opening our own
business next month.

We’ve got $35,000
saved up, but my wife
feels like the business
is going to consume
us for the next two or
three years. She wants
us to use about $3,000
of our savings and
take a cruise before
we open for business.
What do you think?

Chris

Dear Chris,
Here’s a good rule

of thumb for opening
a new business: Every-
thing’s going to cost
twice as much as you
think and take twice
as long as you expect.
I’m sure you’re both
smart people, but
you’re probably not
exceptions to this rule
when it comes to
opening and running a
small business.

Every single dollar

connected with your
business could mean
the difference be-
tween survival and
going under. I can
understand where
your wife’s coming
from, but at the same
time, I think this idea
is really unwise.
You’ve got to look at
the big picture. You
guys are going to be
heartbroken if you
have to close up shop
in a few months be-
cause you ran out of
money. On the other
hand, if you work
hard, stay smart, and

make this thing a
success, you can take
a cruise later and really
celebrate!

Basically, right now
you’re unemployed and
have $35,000 with
which to start a busi-
ness. It’s time to rev up
your engines and get to
work. The time to
celebrate is after
you’ve won—not be-
fore you begin!

—Dave

* For more financial
help, please visit daver-
amsey.com. 

DAVE SAYS:

Wife with house fever needs to think it through

ENGINEERING

• Flat Bars   • Solid Bars • Angle Iron  •Channel Iron
• Round, Square & Retangle Tubing

• Many More types of steel to choose from

We Want to be Your Steel Supplier
Call us at 605-665-7532

EHRESMANN
For All Your 
Steel Needs!

4400 W. 31st St., Yankton, SD 57078

STEEL SPECIALSSTEEL SPECIALS
International Brand Trucks Dakota Brand 

Trailers Various Used Trucks & Trailer

 SALES & SERVICE, INC.

We also carry a complete line of parts,
 and service all diesel and gas engines.

East Hwy. 50, Yankton, SD
605-665-7952

 trucktrailerinc.com TRAILERTRUCK 


