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 E NGINEERING

 • Flat Bars   • Solid Bars • Angle Iron  •Channel Iron
 • Round, Square & Retangle Tubing

 • Many More types of steel to choose from

 We Want to be Your Steel Supplier
 Call us at 605-665-7532

E HRESMANN
 For All Your 
 Steel Needs!

 4400 W. 31st St., Yankton, SD 57078

 STEEL  SPECIALS STEEL  SPECIALS

 YOUR GLASS SUPER HEROES
 REPAIR FIRST REPLACE IF NECESSARY!

 Serving Yankton and surrounding counties
 • Windshield repair/replacement • Aquapel • Silicone wipers • Mini car 

 detail • Windshield Performance Package • The Works Package

 Call for pricing (605) 496-4169
 email eastriversd@novusglass.us 

 join us on facebook: Novus Glass SD
 FREE MOBILE SERVICE

Dear Dave,
I’ve heard you say

that people spend more
with plastic than with
cash. Exactly what does
that mean?

Edmund

Dear Edmund,
There have been sev-

eral studies done in
recent years that show
people spend less
money when buying
with cash as opposed to
swiping a credit card.
One study in particu-
lar conducted by MIT

and published in
Carnegie Mellon maga-
zine, indicated through
the use of Magnetic
Resonance Imaging
(MRI) that the pain
centers of the brain are
activated when you
spend cash. Of course, it
depends on the item in
question and individ-
ual spending patterns
as to exactly how much
less is spent, but the
average is between 12
and 18 percent.

Want some more
information? When

McDonald’s first began
accepting credit cards
they conducted a focus
group study in their
restaurants on credit
card users versus cash
users. At that time, the

difference was about 42
percent, meaning that a
person using cash
bought 42 percent less
in a fast food setting
than someone paying
for their meal with a
credit card. On other,
more expensive items,
the percentage gener-
ally drops. But these
studies and others have
proven that people
spend more when using
credit cards instead of
cold, hard cash.

See what I mean
when I say you can’t
beat the credit shark at
his own game? Even if
you’re one of the few
who pays their credit
card bills on time every
month, you’re still
throwing your money

away!
—Dave

Trust Broken
After Cosigning

Dear Dave,
My dad cosigned on

a car loan for me a few
years ago before I
began working your
plan to get control of
my money. I missed
some payments back
then, and it has affect-
ed our relationship. I’ve
since paid off the car,
but how do I make
things right with my
dad?

Stephanie

Dear Stephanie,
I know you’re hurt-

ing, but a lot of this is
up to him. The truth is
he’s partially to blame
for being dumb enough
to cosign in the first
place. And if this was
just a mistake you
made when you were a

kid, then he should be
mature enough to real-
ize that and recognize
the progress you’re
making now with your
finances.

If you haven’t yet
apologized for messing
up, I think it’s some-
thing you should do
very soon. Let him
know how much you
hate that it harmed
your relationship, and
tell him you’re follow-
ing a program that will
help you make sure
nothing like that ever
happens again.

Then, if he can’t
accept that and move
on, it’s all on him. I
know that’s not what
you wanted to hear, but
sometimes time is the
only thing that heals
those kinds of wounds.

—Dave

* For more financial
help, please visit daver-
amsey.com. 

DAVE SAYS:

Review the Research

Dave 
RAMSEY

 2720 Broadway Ave., Yankton, SD
 (605) 665-8033   •   866-268-9514

 www.broadwaychrysler.com

 CALL
 Chris Orwig • Brian Bauch • Garrett Conn

 Tyler Steffen • Tyler Schrant
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 VEHICLE INFORMATION IS SUBJECT TO CHANGE WITHOUT ADVANCE NOTICE. VERIFY ALL INFORMATION INCLUDING PR ICE, MILEAGE, OPTIONS AND FEATURES 
 WITH YOUR SALESPERSON PRIOR TO PURCHASE. (1) INCLUDES ALL REBATES & INCENTIVES (2) MUST QUALIFY FOR  BUSINESS SALE. SEE STORE FOR DETAILS

 #5789
 $ 15,487 Passenger Side

 Hail Price

 NEW

 MSRP  . . . . . . . . . . . . $24,700

 #5782

 2011 Jeep Wrangler 

 $ 23,995

 NEW
 Sport
 6 speed, A/C, Lift Pkg.

 #5933

 2012 Jeep Grand Cherokee
        E Pkg Laredo 4x4

 $ 27,135

 NEW

 MSRP   . . . . . . . . . . . . . . $31,820
 Rebate . . . . . . . . . . . . . . . . $1,000
 Business Rebate . . . . $1,000
 Broadway Discount .  .  . $2,685

 True Blue

 #5881

 2012 Dodge Ram 2500 SLT

 $ 41,800

 Mega Cab 4x4
 MSRP   . . . . . . . . . . . . . . $52,850
 Business Discount .  $1,000
 Diesel Trade Assistance  $1,000
 Broadway Discount .  .  . $5,550
 Rebate . . . . . . . . . . . . . . . . $3,500

 Diesel, Remote Start, 
 Loaded Save 

 over
 11,000

 #5844

 2011 Chrysler Town & 

 $ 29,990

 NEW
 Country Touring L

 MSRP  . . . . . . . . . . . . $36,090
 Broadway
 Discount . . . . . . . . . . . $6,100

 Value Price

 Leather, Dual DVD, Loaded

 #5854

 2012 Dodge Avenger SXT

 $ 18,532

 NEW

 MSRP  . . . . . . . . . . . . $22,900
 Rebate . . . . . . . . . . . . . . $3,000
 Broadway
 Discount . . . . . . . . . . . $1,368

 18” Wheels, Uconnect, Nice

 Value Price

 #5846

 2011 Chrysler 300 C RWD

 $ 36,611

 NEW

 MSRP  . . . . . . . . . . . . $45,075
 Broadway 
 Discount . . . . . . . . . . . $8,464

 Safety Tec, 20” Wheels,
 Dual Sunroof

 Value Price

 Value Price

 is here at Broadway Chrysler • Dodge • Jeep • Ram

 THE

 V-6, Sunroof, UConnect

 #5878

 2011  Dodge Ram 1500 

 $ 38,320 Value Price

 NEW
 Crew Cab 4x4 SLT

 MSRP  . . . . . . . . . . . . $40,320
 Business Rebate . . . $1,000
 Broadway 
 Savings . . . . . . . . . . . . . $9,000

 5.7 Hemi, Big Horn Pkg., Loaded

 Was  $ 29,950
 After Hail Discount

 Now Only Save Over  $ 9000

 NEW

 “All” Business Sales Qualify for 2 Year Free Oil & Filter Change Program

 2011 Chrysler 200
       Touring Last One

 Value Price

 Final
 Week

 Final
 Week

 YOUR RADIATOR
 HEADQUARTERS!

 Cox Auto Cox Auto
 Introducing the NEW NAPA Radiator Program

 1007 Broadway Ave. • Yankton • 665-4494

 • Great Parts  • Great Warranty
 On-Hand & In-Stock!
 NO WAITING!

Visit us online
at 

missourivalleyshopper.com


