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CLASSIFIED ADS
Ad deadline is Friday Noon for Tuesday’s publication.

Payment must accompany ad.
Use this convenient form to submit your ad to us for publication.

(One word per blank.)

with

Select Publications:
(Per Week Charge)

Broadcaster ($6.60/15 words; 30¢/word after 15) _____________

Missouri Valley Shopper ($4.00/15 words; 15¢/word after 15) +____________

Norfolk Area Shopper ($3.75/15 words; 15¢/word after) +____________

Columbus Area Choice ($2.80/15 words; 15¢/word after) +____________

York Trades ’N Transactions ($2.30/15 words; 15¢/word after) +____________

Albion AdVisor ($3.00/15 words; 15¢/word after) +____________

or

Ultimate 9 – 9 papers ($39.45/15 words; $1.50/word after 15) _____________

Bold Face Type ($3.00):______   Photo ($5.00): ______ +____________

Number of Weeks to Run Ad: x ____________

TOTAL COST: _____________

Name: _________________________________________________________

Address:________________________________________________________

City/State/Zip: ___________________________________________________

Phone Number: __________________________________________________

Check______   Visa______  MasterCard______  Exp. Date:________________

Credit Card Number: ______________________________________________

Signature: ______________________________________________________

Missouri Valley Shopper ($8.35/15 words; 30¢/word after 15)  __________
Reaches 22,000 homes 

Combo into the Broadcaster/Plain Talk ($4.55/15 words; 30¢/word after 15) +__________
Combination reaches 35,000 homes

Combo into the Norfolk Area Shopper ($4.95/15 words; 15¢/word after)  +__________
Combination reaches 68,000 homes

Ultimate 8 - 8 papers ($43.70/15 words; $1.50/word after 15) +__________
Broadcaster Press/Missouri Valley Shopper/Norfolk/Albion/Columbus/
Freemont/Penny Press/Plain Talk

Bold Face Type ($3.00):______ Photo ($5.00): ______ +__________
Number of Weeks to Run Ad: x ____________ +__________

BY TOM AND RAY
MAGLIOZZI

Dear Tom and Ray:
My wife’s grandfather

drives like an idiot.
Specifically, he never
touches the brake pedal
until the very last sec-
ond, at which point he
slams on the brake,
throwing everyone for-
ward and sending vari-
ous objects hurtling
about the car. Someone
finally asked him what he
is thinking, and he
replied that he is pro-
longing the life of the
brakes. His theory is that
if he slams on the
brakes, lurching the car
to a fast, screeching halt
in a second, it means
less time for the brake
pads to be rubbing and
thus wearing down. If he
gradually eases the car
to a nice, sane stop, it
means all the more time
for the brakes to be
wearing down. Of course,

he’s crazy, right? Or
could he be on to some-
thing? — Ian

RAY: Maybe he does-
n’t like you guys, Ian.
Perhaps his real goal is
to get you all to stop rid-
ing with him. In which
case, it’s not working
yet. Tell him he needs to
wait a few seconds
longer before slamming
on the brakes.

TOM: He’s nuts, Ian.

RAY: The amount of
wear on the brake pads
can be calculated by
multiplying force times
distance.

TOM: So, using more
force over less distance
(like he’s doing) is really
the same as using less
force over more distance
(like the rest of the sane
population does).

RAY: In other words,
he’s making you bang
your foreheads on the
dashboard for nothing.

TOM: In fact, he even
may be shortening the
life of his brakes. By
repeatedly causing a
rapid rise in temperature
from all that friction, he
could cause warping or
cracking of the brake lin-
ing material.

RAY: He’s also damag-
ing other parts of his car
by jamming on the
brakes. By making what
essentially are “panic
stops,” he’s stretching
things like suspension
parts and motor mounts
to their limits, and short-
ening their lives.

TOM: Not to mention
all the extra money he’s
going to have to spend
on carpet cleaner after
he makes you guys car-
sick.

RAY: Tell him that if

he really wants his car to
last a long time, the best
way to drive it is gently.
Start gently, anticipate
turns and stops, and
slow down gently.

TOM: And tell him
this also increases the
likelihood that his proge-
ny will come to visit him

occasionally when he’s
in “the home.”

Got a question about
cars? Write to Click and
Clack in care of this news-
paper, or e-mail them by
visiting the Car Talk Web
site at www.cartalk.com.
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Click & Clack

Slamming Brakes Doesn’t Save Them

Thank You
I would like to thank Father Bob and 

Father Mark for all the help and support 
they provided me during my stay at Sacred 
Heart Hospital last month. I would also like 

to thank Dr. Trail and Dr. Mickelson and 
the 5th floor nurses for their excellent 

care. Thank you also to Tina Montelth and 
Jean Scherschligt, the Yankton Co.

Ambulance Service who made my ride to 
Rochester as comfortable as possible.

Thank you to all the wonderful visitors 
who took time to come see me.

A special thanks to Virgil Schmidt and Allan 
Bonertz who traveled all the way to 

Rochester, MN, and stayed with me while I 
was hospitalized there.

Thank you to Karen and Willard Schmidt 
for taking care of things while I was in the 

hospital and taking me there.

Danny Lammers

 Farmm -- Lease Farmm -- LeaseFarm - Lease
Cash Bids per acre on:

128 approx. acres cropland
24 approx. acres pasture (fenced)
Legal description: NW 1/4 - Sec 30-96-52 – Turner. 

 4 miles west of Centerville on 19A
Cliff Groseth
801 Hillcrest Grand
Yankton, SD 57078      605-661-9375

RPM
Small engine tune-ups, car repair 

& maintenance. Tabor,SD
605-760-4701 ask for Josh

Call Classifieds 665-5884


